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OPEN THE BOX
Objective:

Communication, decision making, negotiation, interviewing.
Procedure:

1. Pupils think of something they really want but cannot afford.
2. Pupils make pairs to take the part of Banker/Borrower.

3. The Borrower writes out a case for asking for a loan to buy the items.

4. Borrowers take their case to Bankers and negotiate their loans.

5. Most persuasive ideas could be presented to the class
Materials Required:

Handout sheets.
APPROXIMATE TIME REQUIRED: Two Tutor sessions
OPEN THE BOX

Think of something you have always wanted but never been able to afford.
Write out why you want it and why you should have it as soon as possible.

Take your case to you “Bank Manager” and negotiate.

I would like to buy a:  …………………………………………………………………………

Because:

     ……………………………………………………………………………

 


     ……………………………………………………………………………




     ……………………………………………………………………………




     ……………………………………………………………………………




     ……………………………………………………………………………




     ……………………………………………………………………………




     ……………………………………………………………………………

[image: image2.wmf]
[image: image3.wmf]
