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SPONSORSHIP
Objective:

To develop presentation skills and the ability to put forward a business case.
Learning Outcomes:

The activity will help the students to develop their ability to:

· Think creatively to meet the needs of a brief.

· Identify what businesses are looking for in a partnership project.

· Use local knowledge to inform their ideas.

· Present a business case for their ideas.

· Work as part of a team to research information and make decisions.

Procedure:

1. Give out the Briefing Sheet and go through any issues that need clarification (e.g. the format of the presentation, the role of the advisers etc).  Give the students a deadline for completing the task.
2. Allow the groups to start discussing their plans.  Give time reminders as appropriate and as the deadline approaches.  Stop the activity once the deadline is reached.
3. Invite the groups to make their presentations.

4. Debrief the students.

5. Evaluate the activity with the students and others as appropriate.

Discussion Questions:

Give feedback, or invite advisers to give some general feedback, touching on quality, attitudes, team work, the ability to meet deadlines, originality, persuasiveness and presentation of a sound business case.
· There are likely to be a number of issues that need to be explored.  These may include;

· What really ‘sells’ a good cause – is it the cause itself, or the ay it is presented?

· What are the social implications of this?

· Is sponsorship a legitimate way of raising cash?

· What made you choose the cause you featured?

· What did you like best about your own presentation?

· What impressed you in any of the other presentations?

· What have you learned from this?

Variations:

· You can vary the activity and later the degree of difficulty by;

· Asking for the presentation to be in the form of a Power Point presentation.

· Doing the activity ‘for real’ with real sponsorship at stake (this could be pre-arranged with some of the advisers or come from school funds PTA sources etc.)

· Inviting the students to vote for the most persuasive presentation.

Materials Required:

Computer access, stationery, optional use of fully briefed adviser(s) e.g. from charities, voluntary groups etc.
APPROXIMATE TIME REQUIRED:  1- ½ HOURS OR 3 - 4 TUTOR SESSIONS
SPONSORSHIP BRIEFING SHEET

You are seeking sponsorship so that your group can put on a special event.

You need the additional support to enable you to make a good event great.

You know that a local business might be prepared to support you, but you are aware that other groups and causes are also bidding for any available funding from this source.

You must put together a good, solid case to persuade the business to support you rather than the other group.

The potential sponsor will need to know;

· Who you are.

· What your plans and aims are.

· What the event is.

· Who would benefit through being associated with it.

· How would you use their financial (and/or other) support.

· How you would advertise its involvement.

· Who else, if anyone, would be involved and how.

· How much and what kind of support you want.

· The timescales involved.

Your bid should include a written submission, covering the points listed above (drawings, plans, timetable(s) etc.) and any other relevant information.

You may be asked to make a presentation to support your case.
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